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DISCLAIMER

1. This presentation does not constitute professional advice. The information in this document has been obtained or derived from sources believed by ANAROCK Capital to be reliable but ANAROCK Capital does not 

represent that this information is accurate or complete. The information has been compiled based on information provided by the Client and is designed as a general outline for the guidance of prospective investors. 

No guarantee can be provided that the presentation is exhaustive or that it will include all the data that a prospective investor may need. No responsibility is assumed for any inaccuracies in this presentation. Readers 

are encouraged to consult their professional advisors prior to acting on any of the material contained in this report.

2. The presentation does not constitute, nor constitute a part of, an offer or contract or any form of commitment from the Client or ANAROCK Capital to deal exclusively with the recipient or to proceed with any 

transaction.

3. All information, descriptions, dimensions, references to condition and necessary permissions for use and occupation, and other details are given in good faith and are believed to be correct. Prospective investors 

should not rely upon them as statements or representations of fact, but should request their own professional, financial and legal advice, and should conduct their own investigation and independent evaluation. No 

representation or warranties, expressed or implied, is or will be made by the Client or ANAROCK Capital in relation to the accuracy or completeness of the information provided.

4. Forecasts and projections contained in this presentation must be read strictly in conjunction with the explanations, qualifications and assumptions set out in the text. Any opinions or estimates contained in this 

document represent the judgment of ANAROCK Capital at this time and are subject to change without notice. All forecasts and projections involve a significant element of subjective judgment and are designed to 

assist investors in considering possible outcomes. They are not assurances that any particular result or outcome will occur. The assumptions, on which forecasts and projections are based on, are considered 

reasonable at the time of issue of this presentation, but no assurance is given that they are accurate, exhaustive or that they will continue to be so in the future.

5. ANAROCK Capital neither accepts or assumes any responsibility or liability to any reader of this presentation in respect of the information contained within it or for any decision readers may take or decide not to or 

fail to take.

6. This presentation may not be photocopied, reproduced, or distributed to others at any time without the prior written consent of ANAROCK Capital.

7. Neither ANAROCK Capital nor any employee of the firm has any authority to make or give any representation or warranty in relation to this project. All currency amounts are in Indian Rupees (INR) unless otherwise 

specified.

8. All figures in this presentation have been rounded to the nearest one decimal point, where available.

9. The Client reserves the right to change, amend, modify, suspend or terminate the proposed transaction in its sole discretion at any time and without prior notice.
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SECTION 1

Physical Market 

Analysis
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INDIA RESIDENTIAL OVERVIEW
TOP 7 CITIES
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INDIA RESIDENTIAL 
SUPPLY – DEMAND DYNAMICS

Note: Figures represent the Top 7 cities of India Mumbai | NCR-Delhi | Bengaluru | Chennai | Pune | Hyderabad | Kolkata
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New launches Absorption Unsold Inventory

SUPPLY

5,50,000 units

ABSORPTION

3,50,000 units

2014

Over the past 5 years

Supply has reduced by 56%

Absorption has reduced by 29%

PHYSICAL MARKET ANALYSIS

SUPPLY

2,40,000 units

ABSORPTION

2,50,000 units

2019E

5



-20% -20%

-27%

-23%

-15%

-18%

-16%

-30%

-25%

-20%

-15%

-10%

-5%

0%

0

200

400

600

800

1,000

1,200

1,400

1,600

1,800

2,000

NCR MMR Bengaluru Pune Hyderabad Chennai Kolkata

%
 C

h
a

n
g

e

U
n

it
 S

iz
e

2013 Avg. Size (sq. ft.) 2018 Avg. Size (sq. ft.) % Change

Shrinking unit sizes; developers go compact to match the ticket size requirements

Avg. unit sizes has shrunk by ~22% across the top 7 cities

Note: Figures represent the Top 7 cities of India Mumbai | NCR-Delhi | Bengaluru | Chennai | Pune | Hyderabad | Kolkata

INDIA RESIDENTIAL
SHRINKING UNIT SIZES
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Avg. Price: INR 5,200/sf (end of 2014) & INR 5,600/sf (end of 2019(E)) 

Avg. sales price has increased by only 8% over the past 5 years
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Note: Figures represent the Top 7 cities of India Mumbai | NCR-Delhi | Bengaluru | Chennai | Pune | Hyderabad | Kolkata

INDIA RESIDENTIAL
PRICE MOVEMENT TREND
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INDIA RESIDENTIAL
REDUCTION IN RESIDENTIAL SALES

Residential sales value reduced by as high as 40% during the same period after 

considering average price increase of 8% during the same period.

Inflation adjusted the drop would have been considerably more.

350 Mn sf
2014

195 Mn sf
2019

- 44%

1,82,000 Cr
2014

1,09,200 Cr
2019

- 40%

PHYSICAL MARKET ANALYSIS

Note: Figures represent the Top 7 cities of India Mumbai | NCR-Delhi | Bengaluru | Chennai | Pune | Hyderabad | Kolkata
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SECTION 3

Remedial
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INR 2,64,400 Cr
2014

INR 6,59,600 Cr
2019

Debt Exposure to CRE

2.5x

INDIA RESIDENTIAL
SUMMARY (2014 to 2019)
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DEALING WITH STRESS

OTS
Offer One Time Settlement to existing lender

Positive: If successful, can help in strengthening balance sheet position

Negative: Once done, affects credit rating of the company; affects future borrowing capabilities

ARC
Banks to initiate Asset Reconstruction process; Nothing in developer’s hands

Priority Capital
• Get priority last mile funding

• Convince existing lender to take second charge

• Possible in projects that have enough security in the project

Government AIF
Similar to priority capital; except the lender will be SBICAP Venture

Need to meet criteria stated by the government to be eligible

Need to take prior approval of existing lender

Conventional

Practices

New

Practices
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• Fund raising substantially completed

• Operational guidelines getting framed

• Team is scaling up; investment committee is formed

• Potential investment opportunities evaluation going on

Hurdles

• Require priority over existing creditors

• Clarification on process to handle NCLT cases

• Homebuyer refund to be back-ended

Expect 6 – 8 months to start disbursement

GOVERNMENT AIF 
STATUS CHECK
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PREDICTING BORROWER LENDER BEHAVIOUR

REMEDIAL

INTENT
LACK OF

INTENT

ABILITY

NO ABILITY

• Consultation

• Capital Provider’s Co-operation

• Resolution

• Criminal Proceedings

• Eviction

• Asset Sale

• Company Sale

• Passport Confiscation

• Look Out Notice

• Reputation Risk

• Public Notice

Legal Action

• SARFAESI

• U/s 158

• NCLT

• Asset Sale

• Criminal Proceedings

• Capital Provider’s Co-operation

• Resolution

13



QUESTIONS PLEASE !
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Shobhit Agarwal

MD & CEO – ANAROCK Capital

+91 98920 01200

shobhit.agarwal@anarock.com

Vishal Srivastava

President – Corporate Finance 

+91 98336 91325

vishal.srivastava@anarock.com
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